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The Father of the Modern Steel Industry

View OUR PRODUCTS  now! Click here.

Here at Texas Iron & Metal we understand the 
importance of a great deal. Head over to the specials 
page of our website for more information on what 
types of metal we have for sale and to get your quote!

A STEAL on steel!

Call Today! 713.672.7595FOR QUOTES OR TO INQUIRE ABOUT
OTHER SIZES AND PRODUCTS.

You want speedy service and 
superior selection, so T.I.M. 
is ready and willing to help. 
Whether you’re looking for the 
perfect product to finish a job, 
want to tour our stockyard or 
sell us your steel, T.I.M. will 
answer all of your questions. 

just ask!

HAVE EXCESS METAL OR IRON 

LEFT OVER FROM THE PAST YEAR?  
Decrease your unused stock while increasing your 
bottom line by selling it to Texas Iron & Metal! If you know 
someone who has surplus to sell tell us and if we buy 
from them you’ll receive a finder’s fee. Feel free to contact 
us with any questions you have about what types of 
material we buy.

“We know how quickly excess can pile up, and how 

hard it can be to remove it. That’s why we believe that 

when we buy your surplus part of our job is to remove 

it as smoothly, quickly and discreetly as possible. You 

can count on us to implement safe and efficient pick-ups 

every time, no matter what.”

What is the primary production method 
for steel today?

answer

we want you
  to take a guess.
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Have a question for Texas Iron & Metal? Want to know more about the stories 
seen here or a product? SEND YOUR QUESTIONS TO THE PRESIDENT!

and don’t forget! We PAY Finder’s Fees.

SELL NOW!BUY NOW!

PRODUCTS OFFERED:

DON’T SEE WHAT YOU’RE LOOKING FOR? 
Give us a call and if we don’t have what  
you’re looking for, we’ll help you find the right 
product or size, just for you.

NEED PRODUCTS WITH TRACEABLE MILL 
CERTIFICATES? In addition to surplus product, 
we’ve got industry-compliant material with 
available mill test reports ready for purchase. 

NEED MATERIALS QUICKLY? With inventory 
located in various locations nationwide, we sell  
and ship material quickly to fulfill the needs  
of our customers, which include fabricators  
and shipyards across the U.S.

DO YOU HAVE LEFTOVER MATERIAL  
TAKING UP VALUABLE YARD AND  

WAREHOUSE SPACE? Let us take it off your 
hands. Our excellent service and transactional 

discretion ensures a smooth and efficient sale. Call 
and tell us about your excess and we’ll come to you.

DO YOU KNOW OF SOMEONE WHO HAS 
EXCESS STEEL OR OTHER METALS TO SELL? 

We want it! Be the first to give us the tip,  
and we’ll pay you a finder’s fee! 

Every major American city’s skyline owes tribute to Andrew Carnegie. One of the greatest 
industrialists in American history, Carnegie’s contributions to the steel industry allowed it, and 
America’s economy, to expand and evolve in leaps and bounds. 

Born to a relatively poor family in Scotland, Carnegie 
made it his goal to rise out of poverty. He came to 
America in 1848 and by the early 1870’s was the one 
of the most well-known and richest men not only in the 
world, but arguably in history. 

Carnegie built his empire by being mindful of 
technology, competition and vertical integration. He 
was the first to implement the Bessemer process of 
creating steel on a wide scale, which made producing 
the metal cheaper and quicker. This type of steel was 
also easier to use for industrial purposes, such as 
railroads, bridges and buildings, which could now be 
built more cost effectively. He bought up suppliers 
of the raw materials, allowing him to pour money 
back into his factories to make them as efficient and 
advanced as possible. This strategy enabled him 
to maximize profits while undercutting competition.  
Unfortunately, Carnegie’s factories did not have the 
same standards and safety procedures of modern 
day work sites. Yet the longer hours and lower wages 
his workers received helped Carnegie produce 
monumental amounts of cheap steel that meant  
more jobs, prestige and industrial growth for the rest 
of the country. 

In the last few years of his life, Carnegie made it a 
goal to give away much of his money for the good of 
the public. He wrote that he believed in “The Gospel 
of Wealth,” the idea those who are rich have a moral 
duty to give to those who are not. He devoted himself 
to philanthropic projects, founding or supporting over 2,800 libraries, universities such as his 
namesake, Carnegie-Mellon, and peace organizations. He ultimately gave away 90 percent of his 
wealth, around $350 million dollars.

So while Carnegie was considered a ruthless industrialist, he was also a lover of the arts and 
of knowledge. He is a complicated figure that embodies American ideals of capitalism and 
advancement, both personal and societal, whose legacy continues today.

THE BESSEMER PROCESS

One of the main reasons Carnegie was 
able to produce and sell steel cheaply 
was because of his implementation of 
the Bessemer method. Prior to Henry 
Bessemer’s invention, industrialists 
were creating steel mainly through the 
cementation process, which was costly 
and time consuming. 

The growth of railroads in the 1800s 
created a huge market for steel, which 
would create much more durable tracks 
that the iron ones being used. Yet steel 
was so expensive to make it couldn’t 
be implemented in large scale projects. 
Bessemer remedied this problem by 
creating a pear shaped receptacle 
called the converter. After filling the 
converter with pig iron, cold air would 
be blasted through the bottom of the 
device, emptying the pig iron of carbon 
and silicon in just a few minutes and 
converting it into steel. 

Bessemer created the converter in 1856, 
and by 1884 iron rails had essentially 
ceased to be produced at all. Although 
the Bessemer process eventually fell out 
of use, it paved the way for the quickly 
and cheaply manufactured steel that 
surrounds us today. 

Andrew Carnegie:

SEE IF YOU CAN GUESS THE RIGHT ANSWER TO OUR TRIVIA CHALLENGE.

Selling? We’re buying!

– Max Reichenthal
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